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Clean Edge Razor
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| '#‘1 e AvdAuon pakpo - teptBairovtog (US Ayopdg).

¢ AvdAuon pikpo- teptdAlovtog (Paramount).

Kataotaon-0Oeon * TunuoaToTo(No™ - ZTOXEUOT).
g Paramount o Xaptoduldkio Mpoidvtwv.

* OLKOVOULKA OTIOTEAECHOTA TWV SUO
TIEPLTITWOEWV.

* Oetikd — ApvnTikd ZxOALa.

Niche 1
Mainstream;

e Mpdtoon ZTpatnyLkng Elcaywyng
e MoAutikr| Mpoidvtog: Zuokevaoia.
e MoAttikr) Enwvupiag (Branding).

e Emtikowvwviakr] MoALTiky.
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Eniokonnon ETaipeiac

o H Paramount Health & Beauty sival gia noOAUEBVIKN €TAIPEIA, HE KATAVAA®TIKA NPOIOVTA T

onoia avantuooovTal o€ 4 kAadoug: Yyeiag, Kabapiopou, Opop@iac kai KaAAwniopou.

o Mapayesl ano 1o 1962 non-disposable razors katopOwvovTag va yivel nyeTiko brand oTnv

karnyopia Health & Grooming.

o AuyouoToc 2010: H eraipeia nposToipalerar va Aavodpel €va kaivoupio npoiov, To Clean Edge.




The U.S Razor Market

H ayopda cupagiwv Twv H.MM.A ptropei va diaipebei o€ d1IAPopES KATNYOPIEG:
non-disposable razors, refill cartridges, disposable razors, shaving cream &
depilatories (retail Sales 2005-2010).

Nondisposable
Razors

Depilatories

» Refill Cartridges Shaving Cream

m Disposable Razors

Disposable Razors

® Shaving Cream

Refill Cartridges
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The U.S Razor Market

Ta Non Disposables & Refill Cartridges uTtrodiaipouvtal o€ 3 karnyopieg (oxéon TipAg —loidtnTac)

[ h
US MARKET
Non-disposable
_ Razors
( \ ( \ ( \
Super-premium Moderate Value
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Makpo -TMepiaiAiov

Kowwviko
TTepLpoAAov

ANuoypxdLio N
TTepLpoAAoV ‘

TexvoAoyLko
TTeppoAAov
*  Avdpeg:
/ gvoladEpovtal oAU
O LKOVO,[.L e ylo TNV epdavion)
TTepLpaxAAov TOUG

*  Avdpeg & MNuvaikeg
*  MoAUTIOALTIOULKOTNTA
(Adpoapepikavol, lomavodwvol KTAT)

* Media: eotialouv ota
mipolovta ppovtidag
TWV QVTPWV * Kawotopieg (5-Blade

technology, glide strips,

lather bar, etc.)

* Meilwon otiypatog:

Suplopatog -
ENEL , .
° OLKOVO}.U.KT" Kpio‘n appE\‘;lJ(D'E[OITnT(Xq ® EpEUVEq, KAWVLKO test
2007-2010 * [eptfaviorloyikr) * 2008-2009 Ewcaywyn 22
_ ) ouveidnon/ Stock-Keep Units
Non disposable razors: +5% / €tog ; ANoVT
Refill cartridges: +2% [ €10G OUXVOTEPN AAAXYN

AeTIO WV



Mikpo = MNMepiBaAAov

« H Paramount Health and Beauty Company €ival Jia
TTOAUEBVIKN £TAIPEIO ME KATAVOAWTIKA TTPOIOVTA KAl

] . ; , Non disposable Razor Unit
dpaoTtnplotroinon og KAGdoug Yyeiag, Kabapiouou,

Opop@idg kai KaAAwtriopoU. To 2009 otn d1gdvi

ayopd é@race o€ $13 di¢ MwARoeig kal $7 B3I HIKTA

KEPON. 16

 2TNnV ayopd Twv non- disposable razors €10nABe TO

1962 ka1 ypRyopa €yive nyeTikdé brand. Mg 2 ypauuég

mpoidvTwy, To Paramount Pro and Paramount Avail,

To 2009 gixe MwANoelg pe $170 ekatoppupla £€00da,

$92 ekaTopuUpla HIKTA KEPON Kal AEITOUPYIKA KEPDN 4

$26 ekaTopuUpIa. 2

Paramount Pro Paramount Avail

2007 2008 M 2009 M 2010



Aesthetic
Shavers
28%

Mikpo-TepiBaAAov

OI NMEAATEZ

O1 katavaAwtég TwV non- disposable razors
(avdpeg ka1 yuvaikeg) karardooovrali og 3
KaTnyopieg. Toug Maintenance Shavers (33%), Toug
Social / Emotional Shavers (39%) ka1 TOUG
Aesthetic Shavers (28%).

Kai o1 dUo karnyopieg Twv Social / Emotional kai
Aesthetic Shavers OswpouvTal 10 EUTTAEKOMEVOI
Kal TTPpOOuoI SOKINAOOUV VEEG TEXVOAOYIEG.

O1 Social / Emotional evdla@épovTal KUpiwg yia
TNV OUVOAIKN gMTTEIpia  SupiopaTOg €VW Ol
Aesthetic Shavers evdla@épovTal TTEPICTOTEPO YIA
TO a10ONTIKO ATTOTEAEC AL



TunpAaTONnoIinoN KaTavaA®WTwyVv

oTnv ayopa non disposable Eupapiov

Social/Emotional
Shavers (39%)

« Elval eKAeKTIKOL.

- EmAgyouyv ta
npolovta pe BACEL TN
AELTOUPYLKOTNTA KOL
T0 0deAOG TToV €xOuV
aTto QUTA.

- Oewpouv 10 Euplopa
GT]}J.O(VTLKT] dladlkaoia
Bmomoqq omv )
r]peptvn Toug Cwr),
KO( WG TOUG KAVEL VOl
viwBouv Lo
EAKUOTIKO( KOl YEUATOL
autoTtenoiOnon.

Maintenance
Shavers (33%)

- EmAéyouv ta
Eupaddkia Tou gival
TILO ATIOTEAECHATIKA
oTnv adaipeon TG
TpixOG.

- To &Uplopa yivetal pe
OUVETIELOL.

- Elval éva p€co ylo
Aela emidepuioda IOV
eTLOUVHOLV.

« 'O\a ta Eupadakia

elvat (6. EANELYN
evOLADEPOVTOG YLO TNV
Kotnyopla.

-« To &Uplopa elval pLa

TUTILKY SladLkaoia.

- Elval plia ayyapeia

Ttov B€Aovv va
TEAELWVEL TO
OUVTOMOTEPO SUVATOV.




Mikpo -MepiBaAlov

Disposable Razors ATTOTPIXWTIKEG KPEMUEG,
waxing kai Laser

v' AVTaywVICTIKG WS TTPo¢ TNV TiuA

v' Yotepouv og Texvoloyia & O/
KGIVOTOIJiG . ) g‘ A € € : o l“k,,‘\‘.\‘"i"g‘

HAEKTPIKEG ZUPIOTIKEG
MnXavEg (27% Tng ayopdcg)

v' EukoAia oTn xprion

v TpokaAouv AiyéTEpOUg
epeBIoPOUC

v' EAKUOTIKA OTOUG KATAVAAWTEG
MEYAAUTEPNG NAIKIOG




Mikpo -MepiBaAlov

H Paramount €ival and Toug NYETEG OTNV CUYKEKPIHEVN ayopd HE KUPIOUG AVTAYWVIOTEG TIG eTalpEie¢ Benet & Klein,
Prince, Simpsons and Radiance.

Dollar Market Share by Brand 2007-2010E
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‘Apecoc Avraywviopog kal Mepidia Ayopac ( 2010E*)

1. Cogent Super
2. Cogent Plus | premium
Leader since 1950

O1 duo véol TIaUKTEC
meCouv Tov
AVTOYWVLIOUO VO
aUEOEL TIG
OLAPTULOTLKEG
OQTIAVEG YL VO
dLaTNPT)OEL TA
LepLOLO ayopas.

1. Vitric: moderate
2. VitricAdvanced Super
3. Vitric Master premium

1. Pro: moderate
2. Avail: Value

Benet &
Klein

21,1%

Paramount
21,4%

Launched in 2009 Due to Launch 2010

K Naiv : Super-premium
Radiance KoAd amtoTEAECHATA OTA TECT

ErBetikrj diadpripion $26M
2,6%

Tempest: Super-premium 7Simpsons
Av&avopevn dladripion

5,7%
*ouupwva Ue
Exhibit 5



Mikpo -MepiBaAAov

H eTaipsia Prince napdysl kai nouAdsl npoiovra npoownikiG PppovTidag ce 6Ao Tov
koopo. Eival nyérng ornv ayopa Twv non-disposable razors and tnv dskaseria Tou 1950
He 3U0 kupiapxa brand names, Cogent & Cogent Plus. Kai Ta dUo BswpouvTtal super
premium npoiovra.

H eTaipeia Benet & Klein (B&K) pnfnke ornv non-disposable razors ayopa To 1985
pe To brand Vitric (moderate npoiov). MoAuegBvIKN eTAIpEia PHE NPOIOVTA ONWG BITAHIVEG,
KaAAuvTika, npoiovra EupiopaTog. To 2009 napouciace pia véa Yypaudpn nNPoiovrog yia
non disposable razors kai refill cartridges (Vitric Master) nou BswpeiTal super premium
npoiov.

H eTaipeia Simpsons xpnoiponoince to Tempest (undpxov brand ané anoopnTiko)
yia va pgnelr ornv ayopa 1o 2009. To Tempest TOnNoBeTAONKE OTN Ssuper-premium
Karnyopia.

H etaipsia Radiance csivar o 1o0xupoTtepog avraywvioTig Ttng Paramount. Tov
ZenTEUPp1o Tou 2010, dnAadn 4 pnveg npiv To Aavoapiopa Tou Clean Edge, 6a Aavoapile
T0 V€O Naiv Eupapaki (0G EnéKTaon TnG YPaUUNnG anoounTIK®WV), TO Oonoio £iXe napopoia
TeXvoAoyia pe 1o Clean Edge. To Naiv diekdikouoe 13% MePiIdIO kAl TONOOETEITAI KAl

auTO OTNV KaTnyopia super-premium.

2009

Paramount

B Radiance

Prince

B Simpsons

M Benet & Klein



Mikpo -TMepiBaAAov

ME2AZONTEZ

« KataoTAuata TpOQiuwy
« Qapuakeia

* MeyaAeg aAUCIOEG KATAOTNUATWY K.Q.
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TunuatoTtoinoN >TéYELUO

Maintenance
SIEVES

Social/Emotional
SEVES

>TPATHIIKH
- STPATHIIKH 3

Multiple Target Market Approach



ZTOXEUON OTNV Ayopd T®WV
avopwv

> ZTPATNYIKN 31a(POPONOINHEVOU HAPKETIVYK
(differentiated marketing) HE €EMAEKTIKN
KaAuyn TnG ayopa¢ ora Tunupara value
(Paramount Avail), moderate (Paramount
Pro).

> Me TO0 Clean Edge, OTOXEUOn OTNV
KATNyopia super-premium.




AvTIAnnTIKOC XapTnG (perceptual map) oxeonc TIHNG - NOIOTNTAG

Yynin
Mottt
Cogent Plus
Naiv @
Cogent @ “\iiiic Advanced
Vitric Tempest
Master
XO(}J.T])\T'] O“' Paramount Pro VLIJTIMI
. ' Tuyun
T[pr] ol
Paramount
Avail

NonDisposable Razor
Brand Positioning

XapnAn
Mowotnta



Product Portfolio Matrix (BCG Model)

Market Growth .
S XapToPUAAGKIo

nPoiovTWV

EUpPOG NPOiovTWV:
Paramount Non disposable razors & refill cartridges

Pro *
| - | BA0o¢ npoiovTwv:

: . v el ; . -
Relative Market Share V) Paramount Pro & Paramount Avalil
Zuvoxn
Yy I’])\ﬁ EYPOZ MPOIONTQN
Non Disposable Refill Cartridges
Z Razors
w G
Paramount 8 % Paramount Pro
Avail 39
T Paramount Avail




Niche n Mainstream sioaywyn?

Profit & Loss

Forecast (S Millions)

lUnitsales-razors | 1 | 15 | 33 | a4

2Dollar sales - razors $9,09 $13,64 $25,84 $31,32

JUnit sales - cartridges 4 | 10 | 99 | 219

Dollar sales - cartridges $29,40 $§73,50 $61,58 $136,22

sTotal sales in $38,49 $87,14 $87,42 | S167,54

Production costs - razors $15,64 $18,96
s1 s1

7Production costs - cartridges $9,72 $24,3 $22,18 $49,06
Capacity costs $0,61 $2,45
Advertising & promotion 3

wTotal costs $30,33 $48,67 $81,53 | $109,47

0perating profit $58,07
/Operating profit vs sales in $
| 13Costs of cannibalisation - razors

Costs of cannibalisation - cartridges $3,92 $9,80 $16,63 $36,79

Profit after cannibalization $3,62 $27,75 -$14,22 $17,06
] $31,37 52,84

MpoBAswn P&L yia eilcaymyrn VEOU NPoiovTog ¢ mainstream R niche

W

Vo]




MeyaAog Kivouvog

kaviBaAiouou Tou
Paramount Pro (60%).
YWnAOTEPO KOOTOC
napaywync, npowdnong kal
KUpIwG 01aPNMIOTIKNG
enevouonc.

MiKpOTEPa KEPON BACEl TWV
NPOBAEYEWV.




EmAéyoupe Niche Eicaywyn




/ ZTOXEUON
[E€ehypévn Koawvotouiko

Teyvoloyia Design > Social/Emotional Shavers
\ > Aesthetic Shavers

p BaBv
BeAtiwon

Aeio
SEppa

Epdaviong / Euplopa




MoAimkn Enwvupiag (Branding)

v

= ' CLEAN EDGE '
by Paramount

< Alagpopornoinon MNpoidvToc

< KaivoTopo npoiov < Ne&a Texvoloyia < Anoguyn olyxuonc Je
Paramount Pro & Avail

< YwnAn noiotnTa



Product Logo

- CLEAN EDGE -
by Paramount




[Mpoidv Kal ZUOKEUAoIa

'Eppacn: eEeANyhevn TEXVOAoYia

Premium cucokeuaaia/ MovTEpvog ZxedIaopOG
Maupo kal Aeuko Xpwua npoodidouv KUPOC
Miow pEpoc AenTopepelec yia To Clean Edge
YAIKO nou npooTtaTtevel To EUpaPak

Idavikn yia yeTagpopa

- CLEAN EDGE -

by Paramount

SHAVE RAZOR

Advanced Technology




Ertikowvwviakn MoALTIK)

2TpaTnyikn Atadrjpiong

( Tt Sn }JlOl.’) pynoE TNV O‘VdYKT] oTnVv e HembBuplia yla super premium mpoiovra. , , ,
, e H oAog€va Kal TiLo £VTovn avAayKn Twv avopwv yla dpopodn epddvion &
- Xyopa; [
[ MNota uTtd oYEoN SiVOUp.E OTOV . Enavaorawl«'] TEXVOAOYiO ,mo eltﬁxpr]cto KOl QTTOTEAECOTLKO.
, e Mo AauTePO Kot EAKUOTLIKO TIPOCWTIO.
§ KATOVOAWTN;
e AmattnTikol xprioTeg Tou Toug apeoel va GpovtiCouv Tov EauTd TOUG Kol VoL
Target Group R
Tl aKplB(bq B€Aov ME VA e No avTiAndOei kat va Lo TEPEL TN povadlkdTnTa Tou Ttpoidvtog, to Clean
T[pOK(XAéO'OU}.lE LE TN 6[&(')1’1 uLon; Edge va Toug yivel amapaitnro.

-~
ZAC’)YKCXV e The path to smoothness

\ e Raze your standards.

-

e Kawvotdpo, pe véa teyvoloyia, cuvdudlel povadiKr] TTIOLOTNTA KOL OTUA.

[MPOCWTIKOTNTA TIPOIOVTOG




2TOXO0Z: AvanTuén nwAnoewv 50% vs L.Y. kal ENEKTAON TNG KATNyopidc.

2TPATHI'IKH : Aavoapiopa Tou Clean Edge To 2en. 2010 kai d1apnuIOTIKR unoaTtnpIiEn, He Tnv Taivia “Bradley Cooper’s
faces” kal pye onoT PIKPOTEPNC didpKelac oTo nNpwTabAnua American football.

Pricing:

Invoice price: 9,09%

Suggested. Consumer Price: 12,99%

-ll -

Media Spending Bursts Spending Bursts|Category
e et sonoo]_ s + | omond]_ ] 2

_ toral 7000000 3000 | 7000000 3000 | 3470%

A & P Expenses ($) Paramount A & P Expenses ($) Clean Edge % in total

Paramount

6,7%




- CLEAN EDGE -
by Paramount

M&oa Aiapnuiong

TnAedpaon
Padiopwvo
Mepiodika

Billboards

Internet & Social Media




AiapnuioTikn Kapnavia




MYSELF, THEPATH TO
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'EvTunn diapnuion / Billboards

e '.‘ = <
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THOSE \
] S SMOOTH THAN l
: F,THEPATHTO



“TEACH THOSE 4 - CLEAN EDGE"
LESS SMOOTH THAN YOURSELF, [rSom—

THE PATH TO SMOOTHNESS”’
welcome to the brotherhood of shaving

To kahokaipl Tou 2009 kukAopOpnaoe kai n Talvia Hangover I kal wg Xopnyoi, 6€ OAOUG TOUG KIVNATOYPAPOUC,
TNV nepiodo nou Ba npoBAaleTal n Taivia, 6a unapyel auTn n agpioa.



Enmikoivwviakn MNMoAITikn

Katavoun Above The Line

Ta social media Ba
xpnotpomotnBouv éxL povo yia TV
npowOnon tou Clean Edge
(Slaywviopol KTATY) oA kot yia
N dnpovpyio oxEceWV PETAEY
TWV KOTOVOAWTWY HECW
Facebook, twitter & Instagram.

ToTVC Ba

nipoBAnBel emiong
OTO TIPWTAOAN U
American football

0
ABANTIKY] ednuepida 30% 55%

Meplodikd autokLvriTou

AV pLkO TTEPLOOIKO Hddag
ErumtA€ov banner o€ website
uodag.

TV #®Press mOnline-social media



f¥inll ¢

/'/’ Clean Edge | Men’s Razors & \

— C | @ cleanedge.com/en.us
Part of Paramount Family SIGN IN | REGISTER UNITED STATES - ENGLISH w
- CLEAN EDGE - SHAVING ABOUT SHAVING

TIPS us CLUB

>

- CLEAN EDGE
SHAVING * CLUB




MpowBnTIKEC EVEpPYEIEC

EknTwTika Kounovia oto oTadio Tou AavoapiopaToq
Alopyavwon ekONAWoEwY, HE KAAUWN ano Ta media

TonoBeTnon stands ota onpeia diavoung

>UoKeUaoiec dwpou

Promotions (pe ayopa Eupagiou Clean Edge, dwpo pia
depuaTivn BnNkn Ta&idiou)




EuYapioTOUUE
N

A -
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vid TNV npoooyn oac!
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